GEORGE W. WRIGHT  
2340 Allview Terrace Hollywood, CA 90068 georgewwright@yahoo.com (323) 791-9792  

CURRENT OBJECTIVE:  To exceed performance metrics and pursue leadership opportunities.

SUMMARY:  Fifteen years of exceeding expectations within seven diverse and challenging interactive startup companies. 

Internet Sales - 1997 to Current:
Homestore, Inc aka "Realtor.com" - Westlake Village, CA (June, 2002 - Present)

Account Executive
• Met and exceeded company’s monthly and quarterly sales metrics and goals.

• Booked over $3,000,000 in media sales for the number one online real estate publisher.
• Provide ongoing consultative service and support to clients to maximize their return on investment.

• Representative accounts include Overstock, Travelzoo, Roto-Rooter, NexTag,  800-Dentist, Photoworks and Advertising.com.


GP Color Imaging - Hollywood, CA (November, 2000 – May, 2002)

Business Development Manager
• Developed business plans and finance strategies for both the parent company and Heaven.org, an online startup.

• Key clients included Amgen, Mattel, Porchlight Entertainment, Ogilvy and Mather and Sony Digital. 
• Analyzed and reduced accounts receivable by 75%; installed and documented a company-wide workflow network.

• Reason for leaving: We completed the equity sale and my services were no longer needed.

PeopleSupport - Westwood, CA (July, 1999 - November, 2000)

Account Manager
• Maintained, managed and upsold up to twelve accounts with monthly billing consistently exceeding $100,000.

• Key accounts included MGM, Brother Mall, eMemories, Intertainer, DotTV, Jackpot, Innuity and Yupi. 

• Monitored call, chat and email volumes; coordinated multiple departments during implementation process.

• Reason for leaving: Left for GP Color in advance of layoffs as company offshored work to Manila.

 Maximum Bandwidth  - Hollywood, CA   (1997-1999)

Sole Proprietor
• Established website to sell software from suppliers such as Interplay, MicroProse, Simon & Schuster and Activision

• Maximized conversions and built visitor traffic through email promotions, linking, indexing, and other tactics. 

• Reason for leaving: Sold business to major cataloger.

CD-ROM Sales – 1989 to 1997
Global MediaNet Corp.  -  West Los Angeles, CA   (1995-1997)

Director of Sales and Marketing
• Created and led worldwide sales and marketing campaign for full line of consumer retail software.

• Secured shelf space in retail stores including: Best Buy, CompUSA, Electronic Boutique, Fry’s, Borders and J&R..

• Managed accounts with national software distributors including Ingram Micro, Navarre, B&T, and MicroCentral.

• Reason for leaving: The company changed its focus and ceased software operations in 1997.

Updata Publications Inc.  -  Westwood, CA   (1991-1995)

Vice President, CD-ROM Sales
• Sold 3,500 unique CD-ROM titles and subscriptions to over 5,000 government, corporate, and school libraries.

• Generated over $6 million in sales from 1991 to 1995; achieved 100% sales increase from 1992 to 1993.

• Negotiated dealership agreements with over 500 CD-ROM product vendors including: Microsoft, Time Warner, Paramount, 

  Disney Interactive, Trimark Interactive, Electronic Arts, Broderbund, Silver Platter, Knight Ridder and Voyager.

• Reason for leaving: Negotiations for buyout of retiring sole proprietor were inconclusive.

Network Technology Corp.  -  Springfield, VA, (1989-1990)

DVI Sales Manager
• Identified application developers nationwide; sold Intel’s first video chipset (DVI) and application tools to marquee clients such as, Bethlehem Steel,  Southwestern Research Institute, and Bell Labs.  Managed OEM relations with Intel, IBM and AT&T.

• Reason for leaving: The company’s venture funding dried up and I returned home to Los Angeles.

Skills:  20 years total computing experience with core skills in DoubleClick Dart, Real Media's Open Ad Server, Ad Relevance, Nielsen Net Ratings, SalesForce, MS Office, Mac, NetAgent, Siebel, Goldmine, Crystal Reports, HomeSite HTML, Filemaker Pro, Photoshop, FTP, Quicken, Compupic Content Management System, Olympus CamMedia. 
Education: Georgetown University, Washington, DC: B.S. Foreign Service in International Politics, 1989.  

Strengths: Experience.  Transferable Knowledge.  Reliability.
